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“Toronto is a major hub for mining and the auto 
industry, two of our main target markets. Toronto is 
also the financial hub of Canada, so it makes sense  
for us to have an office in the city.”

Given the close ties between Canada and Mexico,  
it’s surprising to find only one Mexican bank with  
a representative office in Toronto.

“Toronto is a major hub for mining and the auto 
industry, two of our main target markets,” says 
Lorenzo Barrera, Chairman and CEO of Banco BASE. 

“Toronto is also the financial hub of Canada, so it 
makes sense for us to have an office in the city.”

Founded in 1986 as a foreign exchange specialist, 
Banco BASE has expanded its services in Mexico 
and has provided specialized financial services in 
Canada since 2007, mainly to companies in the 
mining and automotive industries. 

More than 200 Canadian mining companies operate 
in Mexico from head offices in Canada, many of 
them in Toronto, while the automotive industry in 
the Toronto region interacts with Mexican suppliers 
under NAFTA rules that allow duty-free shipment of 
qualified automobiles between the two countries. 

With a total of 640 employees and 11 offices 
throughout Mexico, Banco BASE provides services 
in the foreign exchange market, executing currency 
trades on behalf of corporate treasuries; in the 
derivatives market, advising on currency hedging;  
in the credit area, providing companies with 
financing; and in the money market, offering 
investment options for clients’ cash-management 
objectives. In Canada, the bank also maintains a 
relationship with Royal Bank of Canada to ensure 
responsiveness and performance capacity.

Currently the bank has more than 12,000 corporate 
clients in North America, managing a volume of 
more than 2,200 transactions daily to more than 
150 countries worldwide in 41 different currencies.

In surveys conducted in Mexico, Banco BASE 
scores consistently among the leading banks for 
its reliability, speed of operations and customer 
satisfaction, helping the institution to grow into 
one of the most important specialized financial 
institutions in the country. It has also maintained  
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a presence in Toronto’s financial community for 
more than eight years.

“We opened our first office in Toronto when we  
were a broker-dealer,” says Barrera. “Four years  
later, we received permission from Mexico’s banking 
authorities to operate as a bank, so we converted  
our Toronto office to a representative office. 

Obtaining its representative status from Canada’s 
Office of the Superintendent of Financial Institutions 
(OSFI) required about 10 months, and Barrera 
came to Canada several times over that period to 
meet with OSFI officials. Under OSFI regulations, 
representative banks promote the services of their 
parent institutions and act as a liaison between  
their foreign-bank parent and its clients in Canada.

“We’re a Mexican private financial institution with  
a representative office in Canada,” says Barrera. 

“We also have a close correspondent relationship 
with the Royal Bank of Canada,” he says, “and  

I come to Toronto every year to play in RBC’s golf 
tournament.”

It took the bank a year or two to cultivate a receptive 
local audience. “In Canada’s culture, people have 
to see that you’re here from one year to the 
next before they give you an opportunity,” he 
says. But with an established presence in Toronto 
and an office in Toronto’s financial district, the 
bank’s clientele has grown steadily. “We feel very 
comfortable now doing business in the city.”

As one of 23 foreign banks with representative offices 
in Canada, and one of 14 based in the GTA, Banco 
BASE continues to offer its services to companies 
operating in Mexico, and Barrera continues to travel 
to the city from his bank’s head office in Monterrey  
to visit current and potential clients. 

Reminded of the winter climate in Canada, he adds, 
“But I always try to come in the summer.”

“We feel very comfortable now doing  
business in the city.”


